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Beyond the Numbers

Do you remember when you were a child and what it was like to live carefree and dream?
You didn’t have to worry about food, shelter, supporting a loved one or planning for your
future. There were people there to guide you, take care of you and make the hard decisions.
As an adult the decisions and responsibility weigh heavily in your hands. Your life has
changed from having a caretaker to being a caregiver and planning to secure your future. In
that process your dreams may have taken a back seat as other priorities surfaced. You lost
track of what really mattered to you and how to reach your ultimate goals.

We invite you to dream once again. It is time for you to find someone to help you plan for
your future, so that you can live carefree and dream. That is where we come in. As your
Wealth Manager, we know that planning is about more than numbers and since it is, we

start with your dreams. We believe that Williams Wealth 360° can help you to define your
dreams, develop a personalized plan and track your progress so that you can have the
freedom to achieve your greatest wants and desires. By taking the time to clearly articulate
your dreams and unique vision for your life, you will have taken the first step towards
making them a reality.

Although it is important to determine how much you have, how much you need and how
long your money will last, we also encourage you to explore a new way to plan for the road
ahead. You deserve to be able to Zive your life, and we invite you to work with our family of
experienced professionals to help you enjoy the success that you’ve worked so hard to
achieve.

“The future belongs to those who believe in the beanty of their dreams” - Eleanor Roosevelt
Securities offered through LaSalle St. Securities, LLC, a Registered Broker Dealer
940 N Industrial Drive, EImhurst, IL 60126-1131 Member FINRA/SIPC
Advisory Services offered through Williams Wealth Management Group, Inc., a Registered Investment Advisor.
Williams Wealth Management Group, Inc., is not affiliated with LaSalle St. Securities, LLC



Step 1: Your Values
® °

For us to truly understand your goals, we need to know “you.” What are your core values? (e.g. family, health, love,
relationships, adventure, achievement, helping others, financial independence, learning, fame, confidence in your
investments, respect, personal growth, etc.)

Identify what you value most in life and rank these values in order of priority.

Value Rank

What are the three things that you would most like to achieve right now?

1.

2.

3.

Think about the last time you really felt fulfilled in your life — what were you doing?

Have you ever had a hunger to do something that is completely different from your day-to-day life? What was it?

What are you most passionate about?




Step 2: Evaluate Yourself
@ ®

Do you place limitations on your dreams? What would yon be doing if you had more time, resources or flexibility?
Evalnate yourself in this next section, thoughtfully and honestly. It will help you to focus and envision the true future
of your dreams and break past barriers.

If I had 6 months to live I would...

If T weren’t so afraid, I would...

If I had all the money I would ever need, I would spend my life...

I want people to remember me by saying I was...

I know it seems impossible, but my life would dramatically improve if...




. Step 3: Envision Your Future

In order to plan for the future, you must envision it. Write it down. You will be able to set goals and create a plan
to bring your dreams to reality if you can create a clear image of what you want and need.

When you imagine a happy and fulfilling retirement, what comes to mind?

Thinking of others you know who have already retired, what things are they doing that you would like to do? What
would you like to avoid?

What hobbies do you currently enjoy that you would like to continue to do? What new hobbies would you like to
try?

Have you always dreamed of learning something new? Would you consider going back to school? Learning a new
language? Learning how to fly a plane?




Lifestyle Plan

How much money do you need to pay for your day-to-day Living Expenses, such as food, clothing, utilities, and
entertainment? Do not include the cost of the Other Lifestyle Goals you enter below. For each Goal, enter the
amount of after-tax cash yon need each year (today’s dollars).

1 Minimum: $ Extra: §
The amount you must have to meet Any additional amount you would like to have
your basic needs

What are the goals you wonld like to accomplish during Retirement? What do you need, like buying cars every few
years, what you want, like traveling, and what you wish you conld do, like helping family members or favorite charity.
Nexct to each item, place a number to indicate its order of importance, and then write a description, annual cost and
how often it will occur.  (Minimum living expense is number 1 so begin with number 2).

"
Purchase a Car a& College

Travel — Annual Vacations Travel — One special trip

Help my family members Major Purchase

: Home Improvements { ‘} Gift or Donation

Provide Care for Someone Wedding/Celebration

Other Other




Where do you want to live?

Stay in the area — condo on the beach, curtent home, smaller/maintenance-free home

Move closer to family — Spend time with children, grandchildren or parents

Change your lifestyle — simplify life, live abroad, on the go

Relocate near activities you love — vacation home, learning community, active outdoors setting

Social Connections

The loss of social connections at work can be an unforeseen challenge of retirement. What types of activities would
help you to maintain your support network of friends, family and acquaintances?

Would you like to spend time volunteering? What charities, political parties or social causes would you like to be
involved in?

How will you meet new people (classes, clubs and organizations)?

How do you hope to entertain friends, or remain socially active?




Where do you dream of going?

What destinations would you like to travel to? U.S., overseas, historical sites, visit family and friends

How do you plan to travel? By car, motorcycle, plane, RV, etc.

Where will you stay? With family and friends, in five-star resorts, at campgrounds

How much traveling would you like to do? How many trips per year? How long will your vacations last?

Who would you like to travel with? Friends, family, spouse or partner, tour groups

Average Vacation Costs
(for two people, including air, hotel and land packages 04/08)

Destination Source Low High
African Safari AfricaDreamSafari.com $8,453 $15,227
Alaskan Cruise CarlsonTravel.com $2,918 $12,775
Best of Italy Tour Carlson Travel.com $3,732 $ 5,260



Physical & Mental Health

Physical fitness — health club, personal trainer, walking, golf, exercise videos

Mental fitness — classes, concerts, playing chess, writing a book, meditation

Health care — health insurance, Medicare, long-term care, prescription drugs

99.5%
97.2%
90.6%
75.9%
50.3%
22.1%
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° Did you know? *

[ ]

L4 If a husband and wife are each 65 years old, what is the probability that at least one will live to age 90?
L4 These general actuarial probabilities and don’t take into consideration specific health situations.

[

o At age 65, probability of one spouse living to age... 70

® 75

¢ 80

o * Source: Milevsky and Abaimova, “Applied Risk 85

L4 Management During Retirement,” June 19, 2005, 90

e Society of Actuaties RP-2000 table. 95

What will your Legacy be?

Family — children, siblings, parents, friends, pets

Schools — your alma mater, your family members’ schools, providing for family member’s education

Charities or causes — food shelves, shelters, the arts

Spirituality — your place of worship

Medical/scientific organizations — research or treatment for diseases that affect you or those close to you




Congratulations! Now that you have a clear vision of your dreams, the next step Is to
prioritize the goals that are most important to you and to establish milestones for reaching
them.

Dream #1

What do you want to achieve? Be specific.

By when? Set a deadline:

Cost:

Action Steps To Take:
1.
2.
3.

Why is it important to you to achieve this goal?

Dream #2

What do you want to achieve? Be specific.

By when? Set a deadline:

Cost:

Action Steps To Take:
4.
5.
6.

Why is it important to you to achieve this goal?




Dream #3

What do you want to achieve? Be specific.

By when? Set a deadline:

Cost:

Action Steps To Take:
7.

8.

9.

Why is it important to you to achieve this goal?

Dream #4

What do you want to achieve? Be specific.

By when? Set a deadline:

Cost:

Action Steps To Take:
10.

11.

12.

Why is it important to you to achieve this goal?

....O..........O..........O..........O.....
Retirees who achieve their visions and continue to find fulfillment in their

lives share the following traits:
Begin retirement planning early
Have a clear vision for retirement
Remain active and engaged in retirement planning
Are financially prepared

Work with a financial advisor
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